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This sect ion presents Choueri Real Estate Prof i le



CHOUERI REAL ESTATE
The Broker’s Per spective

After near ly twenty year s of  wor king in real 
estate f i r ms, Laura Choueri  focused her 
energy and experience to open her own real 
estate company on Sheikh Zayed Road in late 
2005. She is fami l iar with Dubai’s mar ket 
after wor king      for  Better Homes for a 
number of  year s, but what makes Ms. Choueri  
stand out is her ten year s as a broker in 
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Canada. Combining her knowledge of  a 
developed mar ket with Dubai’s growing 
mar ket,  Ms. Choueri  is able to make accurate 
recommendat ions to prospect ive buyer s in 
and around Dubai.  Choueri  Real Estate is a 
bout ique real estate company and handles 
sales, leasing, proper ty management, inter ior 
design, and consultancy.   
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What is a ‘bout ique’ real estate of f ice, and 
what encouraged you to open one in Dubai ? 
Is there an unful f i l led niche in the mar ket ?
My inter pretat ion of  a ‘bout ique’ of f ice is a 
cozy, home environment.  We spend 90% of  
our l i ves where we wor k, and I  don’ t want to 
be in a c l in ical  or cor porate of f ice. I  just want 
people to come in and be relaxed, yet I  want 
i t  to have a professional business 
environment. The concept is new to Dubai 
real estate, and I  foresee a real potent ia l  
coming forward. 

Do you f ind Dubai’s 2006 mar ket saturated 
with real estate broker s, or is there room for 
more ?
I do f ind i t  saturated, yet I  a lso bel ieve that 
there wi l l  be always room for knowledgeable 
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real estate of f ices. 

Are you seeing broker s enter the mar ket 
that may not be qual i f ied or knowledgeable 
but are here to take advantage of  the major 
growth in the real estate sector?
Yes. Ever y s ingle per son you talk to down to 
the per son you see in the grocer y store is 
brokering real estate. There are no r ules in 
place to regulate broker s yet,  a l though i t  has 
been adver t ised that r ules wi l l  be set and 
enforced soon. I  come from a ver y str uctured 
real estate background. 
I  am l icensed out of  Canada and had to go 
through a thousand procedures before 
gett ing a l icense. There, I  had to be insured, 
bonded, a member of  the Montreal Real 
Estate Associat ion, and a member of  the 

Quebec Real Estate Associat ion. When you 
come into the mar ket here, i t  is nice to see 
that changes are taking place toward that 
direct ion. 

What advice would you give to someone 
looking for a broker ? 
Ask for recommendat ions, and when you f ind 
someone you l ike, ask around about their 
reputat ion. 

How did you get your name in the mar ket so 
quickly? Is i t  a di f f icult  mar ket to break into ? 
The mar ket is not a par t icular ly easy one to 
break into for a new entrant;  however, coming 
to the mar ket with ten year s of  experience 
in Canada combined with near ly ten year s at 
Better Homes in the local real  estate mar ket 
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provided me with plenty of  experience and 
knowledge. I  have been for tunate to bui ld a 
good reputat ion with c l ients and industr y
player s over the year s which has given me 
a competi t ive advantage over most new 
entrants.

In the ten year s, you have been wor king in 
the Dubai real estate mar ket,  what trends 
have you not iced?  Where do you think the 
mar ket is headed ? 
We can segment the last ten year s into two 
main per iods. The f ir st was a steady period 
of  f i ve year s fol lowed by the second period 
of  f i ve year s in which there was exponent ia l  
growth. I  bel ieve we are now experiencing a 
trend of  reasonable growth which I  expect to 
be cont inued over the next few year s.

Do you think we have seen the biggest peak ?
Whenever you think you have seen the 
biggest peak, there is always more to come 
as we have seen over the last few year s.

A lot of  bui ld ings are going to come onto the 
mar ket at once; when this inf lux of  
avai labi l i ty takes place, wi l l  there be a big dip 
in the real estate mar ket ? 
There are bui ld ings going up ever ywhere, 
not just in Dubai,  and in actual i ty they are 
never going to be f in ished at the same t ime.  
We keep wait ing for a bui ld ing to be empty 
somewhere, and somehow they are always 
sold out.  

With the announcement of  the new proper ty 
law, did you not ice a hike in interested 

buyer s ? Are there cer tain nat ional i t ies that 
are more interested in Dubai proper ty with 
the issuance of  the new law ?
The new proper ty law has created a feel ing of  
ease and securi ty for foreigner s.   As for other 
nat ional i t ies,  I  can only say that Dubai has 
been and st i l l  is one of  the most,  i f  not the 
most,  desirable places to l i ve and invest in.

How does Dubai compare to the Canadian real 
estate mar ket and other over seas mar kets 
you have wor ked in ? 
Although Canada was my star t ing point,  Dubai 
has the real estate adrenal ine that only 
people that love this industr y can 
under stand!! ! !
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Do you do much business in Lebanon? Wi l l  
you cont inue operat ing there regardless of  
the cur rent tur moi l  ?
Yes, we have a beaut i fu l  por t fol io of  proper ty 
in Lebanon; from apar tments to apar tment 
bui ld ings and Bout ique Hotels.  Our jo int 
venture par tner s in Inter ior Decorat ion & 
Design are opening their branch in Sai f i  
Vi l lage in downtown Beir ut by the end of  
September, and we are st i l l  p lanning on 
 opening as scheduled.  We are promoting 
our proper t ies in Dubai there as wel l .  MMG 
(Maintenance Management Group) are our 
jo int venture Proper ty Management & 
Faci l i t ies Management Par tner s in Dubai and 
are also ver y wel l  establ ished in Beir ut.

What are your thoughts on the mor tgages 
of fered in Dubai ?
There are a lot of  l imitat ions that come along 
with the cur rent mor tgages here. In the 
states and Canada, you put down 5%, f inance 
95%, amor t ize i t  over 25 year s, and get a 
low interest rate that you can lock into for 5 
year s. That k ind of  mor tgage doesn’ t yet 
exist here. Unt i l  more banks come in and 
there is more competi t ion, we won’ t see the 
loans that are of fered over seas.

What advice would you give to someone who 
is buying as an end user in Dubai ?  
Know what you are buying, under stand the 
product,  under stand the mar ket,  know who 

you are buying from, know who the 
developer s and contractor s are.  However, 
as an end user,  you real ly cannot go wrong 
with what is being of fered today, especial ly 
i f  i t  is a product of  Emaar, Dubai Proper t ies, 
Nakheel,  Damac & Tr ident

Why did you choose Choueri  ?
It  is a ver y wel l  know Lebanese name, and I  
was always known by my name in real estate. 
So when I  needed to come up with a name for 
my business, the s implest way to go was to 
take my fami ly name and brand i t .
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